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DIRECT ACCESS 
TO THOUSANDS OF BUYERS

WORLD-CLASS 
LEADERS
IN LAUNCHING 
SUCCESSFUL EVENTSOver the past 35 years, The Big 5 has firmly established its position as the 

leading international construction event. The Big 5 portfolio of events has 

connected more than 100,000 global suppliers and buyers of construction 

products providing an exceptional opportunity to do business, network and 

learn from global leaders.

The Big 5 Construct East Africa will be the central meeting place for 

global manufacturers and distributors of building and construction 

products to network and do business in one place, at one time.

With a network of over 40 agents worldwide, a local office with on the ground 

expertise, a dedicated marketing and database team and a strong network of 

industry advocates and government bodies, The Big 5 Construct East Africa 

will give you direct access to thousands of architects, interior designers, 

engineers, contractors and real estate developers actively seeking new and 

innovative construction products.

Over recent years, The Big 5 brand has 

successfully launched into new territories 

including Saudi Arabia, Kuwait, India and 

Indonesia. All events bring together a 

unique mix of international exhibitors, the 

region’s largest buyers of construction 

products and a comprehensive certified 

learning programme.

WHY CHOOSE
THE BIG 5 CONSTRUCT EAST AFRICA?

*Size of prospective database

Part of a Large and Successful Portfolio

Brought to you by the organisers of The Big 5, the largest 

portfolio of international building and construction events 

in the Middle East and Asia

Efficient Networking

Network with the industry in the most effective way and a 

series of additional networking opportunities will 

supplement your participation in the best way possible

Extensive Marketing Campaign

Reach 350,000* prospective buyers through a number of 

FREE marketing opportunities

Delivering Serious Buyers

Showcase your products to thousands of architects, interior 

designers, engineers, contractors and property developers

Exclusive Platinum Club

Meet with the region’s largest buyers working on budgets of 

US$ 100mn+ through the exclusive Platinum Club 

PRODUCTS 
BUYERS ARE LOOKING FOR

• Bathrooms, Kitchens & Sanitaryware   

• Building Services

• Concrete & Related Products

• Construction Tools

• Conveying Systems

• Decorative Products 

• Electrical Systems  

• Facilities Management Services

• Finishes (Coating, Painting, 

Gypsum, Tiling)  

• Fire Suppression & Protection

• Glass & Glazing 

• HVAC

• Landscaping Products & Services

• Marble, Ceramic & Stone

• Metal, Steel & Aluminium

• Plumbing & Water Technology

• PMV (Plant Machinery Vehicles)

• Safety & Security Equipment

• Software & IT

• Solar Energy

• Special Construction 

(Swimming Pools, Fountains)

• Thermal Moisture, 

Protection & Insulation

• Windows, Doors & Cladding

• Wood, Plastic & Composite



HEAR FROM OUR PREVIOUS EXHIBITORS
FROM ACROSS THE GLOBE
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MEET SERIOUS AND DEDICATED BUYERS
FROM THE FOLLOWING SECTORS

“We have been exhibiting at the Big 5 

for the past six years. We like coming 

back each year because the show 

serves as a perfect platform for our 

business. Through the show we are

not only able to maintain our existing 

clientele but are also able to build

new relationships.”

Mr Wei-Chun Lin, Sales Representative,

Golden Spot Industry Inc, Taiwan

 “This is our third year exhibiting, 

and we choose The Big 5 every year 

because it gives the right exposure of our brand 

to our target audience, which gives us desirable 

sales results. Our main aim of participating in The Big 5 

is to emerge in Gulf countries for better sales leads 

and business networking with various business 

groups across the world.”

Mr Vishal Nathwani,  Export Manager, Maruti 

Hardware Products Pvt Ltd, India

“This is our second time at the show. We 

chose to participate for the second time 

because this exhibition is a great opportunity 

to develop our business in the Middle East. 

We have been exporting to the African and 

Middle Eastern markets for long time, 

through the show we got the chance to find 

highly motivated importers and distributers 

that can introduce our products in their 

respective markets.”

Ms Serena De Luca, Sales Department 

Manager, Sedes Group Srl, Italy

“This is 

the first time in which our 

company has participated in The Big 5 

exhibition. We chose The Big 5 to launch our 

new range of Safety and Heat Rejection Window 

Films for commercial as well as residential 

sectors. We were very pleased that we participated

at the show.”

Mr Satbir Anand, Regional Distributor, Solar 

Technologies Canada - STC Films, Canada



NETWORKING AND EDUCATIONAL EVENTS
DOING MORE TO BRING BUYERS DIRECTLY TO YOU

LIVE PRODUCT DEMONSTRATIONS

Exhibitors will have the opportunity to give hands-on demonstrations 

that provide a unique opportunity for visitors to discover the latest 

groundbreaking products for themselves.

BUSINESS MATCHING FOR MANUFACTURERS 
& LOCAL DISTRIBUTORS 

This informal networking event will provide manufacturers with

unprecedented opportunities to meet with local distributors to

actively seek partnerships with global suppliers.

HOW TO TRADE IN EAST AFRICA WORKSHOP

A behind-the-scenes session on the practicalities of doing business in 

East Africa. Get expert advice from industry professionals on how to 

navigate local laws and regulations and how to fast track the process of 

setting up your business and distributing your products in East Africa.

TECHNICAL SEMINARS

Free to attend seminars and panel sessions attract thousands of visitors, 

as they offer them the opportunity to stay up-to-date with the latest 

industry advancements by covering the hottest topics impacting today’s 

construction professionals.

CERTIFIED WORKSHOPS

A programme of certified workshops and training courses, that deliver 

expert coaching on a wealth of topics, takes place during the exhibition. 

The sessions are fundamental for visitors to improve their industry 

credentials and continue their professional development.

HIGH LEVEL STRATEGIC CONFERENCE

Alongside the exhibition, a conference focusing on new innovative 

technologies and sustainable design will provide business-critical 

project updates and high profile case studies for like-minded 

professionals from across the region.



STAND SPACE COSTS
$340/sqm SPACE ONLY

$370/sqm SHELL SCHEME

$390/sqm PAVILLION SPACE

EAST AFRICA CONSTRUCTION MARKET OUTLOOK

The East African region witnessed a growth in FDI of 23% between 2007 

and 2013.* Oil discoveries in Juba, South Sudan, Uganda and Kenya, as 

well as gas deposits found off the coasts of Tanzania and Mozambique, 

have turned East Africa into a focal point for exploration and investment.

These countries are largely infrastructure deficient and present huge 

potential in terms of infrastructure development as they have begun 

major transport and logistics expansion programmes with strong 

government support.

Key cities such as Nairobi in Kenya, Dar es Salaam in Tanzania and 

Maputo in Mozambique are quickly emerging as hotspots for investment 

activity with transport corridors and trade routes being forged to connect 

these cities with the world.

Construction activity in East Africa, according to analysts, has seen an 

increase of over 13% compound annual growth rate between 2009

and 2013. The broad sectoral shares of projects include the largest 

share of infrastructure projects (59% as of 2014), followed by energy

and power accounting for 37% of the total. Construction activity in the 

transportation sector also grew by 17%.**

The number of mega construction projects in East Africa (excluding

Mozambique) grew 12% from US$ 60,671 million to US$ 67,688 million

in 2013.

 Kenya's long-term development blueprint is called Vision   

 2030 and the cost of infrastructure projects under the   

 Medium Term Plan II 2013-17 is estimated at US$ 2.89 trillion.

 The Ethiopian government has embarked on an ambitious 

 Growth and Transformation Plan which is likely to provide 

 opportunities to contractors worth US$ 20 billion annually.

 Mozambique has 18 large infrastructure development   

 projects valued at more than US$ 24 billion under construction.

 In Uganda, the country's first oil refinery, a US$ 2.5 billion 

 project is underway to produce 60,000 barrels a day.

* Source: Ernst and Young Africa Attractiveness Survey in 2014

** Source: Deloitte study

CALL US TODAY 
to find out how we can help you reach 

new buyers and grow your business. 

See rear of brochure for full details.

59% Infrastructure Projects Growth

37% Energy & Power Projects Growth

17% Transportation Projects Growth

23% FDI GROWTH RATE BETWEEN 2007 AND 2013

East African Countries

13% GROWTH IN CONSTRUCTION ACTIVITY



TO ENQUIRE ABOUT EXHIBITING CONTACT:

MEET THE ORGANISERS 
A GLOBAL NETWORK ACROSS 25 COUNTRIES

dmg events is a wholly-owned subsidiary of the Daily Mail and General Trust plc, 

one of the largest listed media companies in the UK. It manages over 80 events in 

up to 25 countries each year and is currently active in North America, the Middle 

East, North Africa, Europe, Asia and Australia.

OTHER EVENTS IN THE CONSTRUCTION PORTFOLIO INCLUDE:

Ashley Roberts

Event Director

 +971 4 438 0355

 +971 4 438 0361

 ashleyroberts@dmgeventsme.com

 www.thebig5constructeastafrica.com


